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Summary

* Research explored potential relationships

, . | Non-cost factors | Non-cost factors Non-cost factors
between the source selection strategy less important equal to price more important
Lowest Price Technically Acceptable

(LPTA) or Tradeoff] and resultant e ——
contract outcomes. ol : Tradeoff process
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When proposal are deemed technically

* Research used data from two major

systems commands: Naval Air Systems acceptable, price is the determining factor
Command (NAVAIR) and Naval Sea L
Requirements clearly ] i Requirements less defined
SYSte ms CO mm and (N AVSE A) defined ilmpnrtance of price decreasing »  Development work high
) Development work low Contract performance risk high
Contract performance risk
° Study Showed the implication Of LPTA Sm{:::rﬂﬂﬂ analysis of Federal Acquisition Regulation Part 15.101,|GAO-14-

and Tradeoff source selection strategy.

Methodology

e Collected data from completed contract

files, paying particular attention to the Descriptive Statistics
. - . Variable | Obs Mean SD Min Max
source selection plans and solicitations to DAIT | 36 398 17 265.80 3 953
determine which contracts were awarded (days) |6 170.67 225.96 3 623
30 443.67 252.21 112 953
based on LPTA or Tradeoff strategy and CPARS 120 104 97 5 c
resultant contract outcomes. (rating) | 2 3.13 18 3 3.25
18 4.14 97 2 5
* Data was analyzed using analysis of VALUE |38 $65,300,000 | $105,000,000 | $238,410 | $450,000,000
. (dollars) | 7 $67,200,000 | $169,000,000 | $238,410 | $450,000,000
covariance (ANCOVA) procedures, 31 $64,800,000 | $88,800,000 | $1,199,776 | $353,000,000
which is used to determine if significant *Bold=total for all data, non-italicized=LPTA, italicized=Trade-Off

differences in contract outcomes exist

between the two award strategies (LPTA
or Tradeoft).

Outcome

LP1

m

Kenneth Findley, LCDR, SC, USN

: , , Nathan Woodward, LT, SC, USN
Graduate School of Business & Public Policy Jatan Bastola, LT, SC, USN

Acquisition Research Program

www.acquisitionresearch.net Advisors: Dr. Rene Rendon
Dr. Karen Landale, Major, USAF



	Slide Number 1

