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Our position is that the nation 
which better thinks through how it 
will compete with its opponent 
over time, which is more flexible 
and adaptive, and which is better 
organized to exploit future 
opportunities will get ahead and 
remain ahead over the long term       
- Andrew Marshall & Jim Roche, 1976
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“The $842 billion fiscal year 
2024 budget request for the 
Defense Department is 
driven in large part 
by strategic 
competition with 
China,                          
Secretary of Defense Lloyd J. Austin III said.”

Acquisition as a Domain of Strategic Competition
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US Major Defense Acquisition Programs
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Adversary-Informed Acquisition
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• Sea, air, 
ground 
prioritization
.

• Platform vs 
system
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• Responses to 
unmanned 
vs. manned 
systems.

• Offensive vs. 
defensive 
capabilities
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• Interaction 
between 
intelligence 
and 
acquisition

• Timing of 
intelligence 
intervention 
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